[image: image1.jpg]Appl Ied ResearCh 203 Main Street

C ORP ORA AT I Metuchen, NJ 08840
Phone: (732) 549-8891
Fax: (732) 549-9179
www.arclead.com




Applied Research Corporation to Exhibit at

PowerTalks 2007 Success Seminar
METUCHEN, N.J. (June 20, 2007) – 

WHO:
Applied Research Corporation is a leadership development consulting company specializing in leveraging human capital through accurate predictive assessment, insightful coaching, effective training and proven talent management strategies
WHAT: 
Will exhibit at PowerTalks 2007 Success Seminar.  Attendees to the Applied Research exhibit will learn about The Sales Leader Pathway® -- a comprehensive continuum of assessment tools and development activities that will help insure a company’s emerging managers are ready to lead sales efforts in the field.   
WHEN: 
The PowerTalks 2007 Success Seminar will take place on Friday, June 22, 2007 from 7:30 a.m. to 12:00 p.m. EDT

WHERE:
Sheraton Hotel & Conference Center, 6 Industrial Way, Eatontown, New Jersey 

DETAILS:
Applied Research will specifically highlight one of the Pathway’s steps – The Sales Leader Beacon® -- a program that builds management bench strength by providing candidates with targeted feedback on strengths and development needs, as well as exposing candidates to the realities of the sales manager job.

PowerTalks 2007 Success Seminars are committed to making 2007 “Your Best Year Ever.” America’s number one sales trainer, Jeffrey Gitomer, will show attendees how to gain insight on customer service systems that will keep clients loyal, receive answers to reach and exceed business and personal goals and breakthrough techniques to increase self-esteem and self-confidence. 

More information about PowerTalks 2007 can be accessed at:


http://www.empowermentgroup.com/xcart/home.php?cat=26
About Jeffrey Gitomer

Jeffrey Gitomer is the author of The New York Times best-seller The Sales Bible, The Little Red Book of Selling, The Little Red Book of Sales Answers, The Little Black Book of Connections, and The Little Gold Book of YES! Attitude. All of his books have been number one best-sellers on Amazon.com including Customer Satisfaction is Worthless, Customer Loyalty is Priceless and The Patterson Principles of Selling. Jeffrey's books have sold more than a million copies worldwide.

About Applied Research Corporation:

Headquartered in central New Jersey with offices in London, Applied Research Corporation’s seasoned business and leadership development team members are fully prepared to partner with our clients to help them identify, develop and leverage leadership capabilities which become strategic assets and sources of competitive advantage.  Our clients range from mid-size to global organizations who understand the business value of accelerating the development of key talent.  We offer them the experience and the capacity to support their needs on a worldwide basis.  For more information, please visit www.arclead.com or e-mail sales@arclead.com.
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